At Quinns this Quarter…

W E D D I N G B E L L S A N D FA R E W E L L S

There have been quite a few changes at Quinns over the last
quarter. The team said a sad farewell to Lauren, Jason and Ke,
we wish them all the best of luck in their future endeavours.
However, this gave us the opportunity to welcome Cori to the
team, our new Marketing and Client Services Coordinator - you
can learn more about her in the Staff Profile. We would also
like to welcome Rochelle, our new recptionist.
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Also this quarter, the team went out to celebrate John’s
marriage to Julia, a former accountant here at Quinns.
Everyone in the team was very excited for the newlyweds;
congratulations John and Julia!
The new financial year can be very straining on the Quinns
team, so we took the time to relax and unwind at the Gold
Class cinemas. The team went to see ‘Batman’ and enjoyed
some well deserved drinks and nibbles.
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Position… Marketing and
Client Services Coordinator
The best things about my job are…
I get to read and analyse the latest
marketing trends and apply them to
The Quinn Group, as well as correspond
with new clients.
I love coming to the office
everyday because…
Everyone is so friendly and we laugh
every day.
When I am not at the office my
favourite thing to do is…
Go shopping!
On my next holiday I am going to…
New York. I fell in love with the City
and can’t wait to go back there, the
shopping is amazing.
The last movie I saw was…
‘The Dark Knight Rises’- Gold Class
with the rest of The Quinn Group!

This quarter the Quinns team put on their finest denim to raise money for Jeans for Genes Day –
a charity which supports children’s medical research. The team took some time out at the end of the
day to relax and enjoy some snacks in their comfy pants!
Quinns is happy to be able to raise some much needed money for a cause as worthy as Jeans for
Genes. Every dollar raised goes towards the Children’s Medical Research Institute which aims to
improve and extend the lives of children everywhere.

For any assistance please contact Quinns on 1300 QUINNS (784 667)
The Quinn Group is an integrated, accounting, legal, and financial planning practice, offering expert advice to help you achieve your business and
personal goals. With more than 20 years professional experience, we are committed to building long-lasting relationships and providing you with
superior client service in a timely and cost-effective manner. We offer our clients the unique opportunity to receive both financial and legal advice,
at five convenient locations around Sydney and at times that suit you.
SYDNEY: Level 1, 105 Pitt Street
NEUTRAL BAY: Level 3, 156 Military Road

SUTHERLAND: Level 3, Endeavour House, 3-5 Stapleton Avenue
PENRITH: Unit 23, 9-12 Lambridge St PENSHURST: 3 Laycock Road

Disclaimer: The contents of this document titled “The Quintessential Brief” (the ‘Material’) are provided as general information only. It is not intended to be given as advice and should not be
relied upon as such. If you are concerned about any issue raised by the Material then you should seek your own professional advice. No warranty is given in relation to the accuracy, currency or
completeness of the Material. No reader should act on the basis of any matter contained in this publication without first obtaining specific professional advice. Liability limited by a scheme approved
under Professional Standards Legislation. The Quinn Group respects your privacy. Should you not wish to receive this newsletter in the future please contact us on 1300 784 667.

1300 QUINNS (1300 784 667)

© 2012 The Quinn Group (Australia) Pty Ltd.

If you would like to donate or volunteer with Jeans for Genes Day - or even get involved in next year’s
fundraising - please visit www.jeansforgenes.org.au. Also, if there is a charity or foundation that you
would like us to support, please email info@quinns.com.au and let us know about it.
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Welcome to the September 2012 issue of
The Quintessential Brief. Here at Quinns we
are glad to be replacing our woolly cardigans
with sunglasses and sunscreen – bring on
the sun!

We also feature a contribution from Clarity
Marketing which discusses outdoor
advertising and the options that best suit your
business, as well as some helpful tips for
conducting market research.

This quarter, The Quintessential Brief
includes information on a range of topical
legal and tax issues. In our legal section we
discuss the NSW New Home Grant Scheme
(and the eligibility requirements) which has
recently come in to effect. We also look at
the reasons for business restructuring to help
you pinpoint the right time to change your
business structure.

We hope that you find the information
contained in The Quintessential Brief
beneficial. If there are any legal, tax or
accounting issues that you would like us to
address in future editions, please contact us
on 1300 QUINNS or visit our website
www.quinns.com.au and submit an online
enquiry. You can also register online to
receive the latest legal, accounting and
financial news update each week via our
Client Alerts.

The Australian Government has launched
The Household Assistance Package. In our
accounting section we examine this new
package to find out exactly what it is, and
to see if it benefits you. We receive many
enquiries about GST, so our accountants have
also put together a quick guide to GST for
small businesses.
Our small business section features an article
from Peter Quinn about utilising your Self
Managed Super Fund to purchase residential
and commercial properties. Every business
should have a budget and for this reason we
have put together a brief article on how to
budget your small business.
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Regards,
Michael

Outdoor advertising is focused on marketing
to consumers when they are "on the go" in
public places, in transit, waiting (such as in a
medical office), and/or in specific commercial
locations (such as in a retail venue).
Digital out-of-home refers to dynamic media
distributed across placed-based networks
in venues including, but not limited to: cafes,
bars, restaurants, health clubs, universtities,
sporting and music arenas, petrol service
stations, and public spaces. Non-digital
out-of-home refers to other types of media
distributed across physical spaces such as
buildings, vehicles and street furniture.
The four main categories of outdoor
advertising are:
Usually placed in geographically identified
areas to capture consumer attention in high
traffic areas. Outdoor billboards come in many
sizes, though the most well-known are large
structures located near transportation points
intending to attract the interest of people
traveling on roads or public transportation.
While billboards are the most obvious example
of signage advertising, there are many other
forms of signage advertising include:
Sky writing where airplanes use special
chemicals to form words
Plane banners where large signs are
pulled behind an airplane
Plastic bags used to protect newspapers
delivered to homes

How well do you
know your Customers?
Market research is one of the best methods to
gather information on your competitors, market
and customers. It indicates whether customer
needs and expectations are met, what changes
are needed to be made, tracks buying behavior,
changing habits and provides an indication of
what is missing from the market.
Market research enables businesses to discover
what their customers want, need or believe –
showing insight on how best these needs can
be catered for.

Mobile billboards where signs are placed
on vehicles, such as buses and cars, or
even carried by people
Advertisements attached to shopping
trollies
Wallscapes are attached to buildings and
are able to accommodate a wide variety of
unusual shapes and sizes. These billboard
advertisements are visible from a distance
and provide tremendous impact in major
metro areas
2. Street Furniture
Park benches, bus shelters, telephone booths
and news racks are all high in traffic and
consumer exposure.

Some of the easiest ways for small businesses
to gather data from their customers are:
Interviews (either by telephone or face-to-face)
Surveys (online, by mail or in store). Online
surveys are cost effective. Businesses can
register with a reputable online survey
website and have their surveys sent to
consenting participants or the business’
own database.
Questionnaires (online, by mail or in store)
Focus groups gathering a sample of
potential clients or customers and getting
their direct feedback. This allows for open
ended questions that encourage discussion
between members of the focus group.
Common Market Research Mistakes to Avoid

3. Transit Advertising

1. Signage and billboards

Market Research for
Small Businesses –

Advertising placed on anything that is mobile,
such as buses, train advertising, truck side,
and taxis; but also includes fixed static and
electronic advertising at train and bus stations
and platforms.
4. Alternative
Street advertising - The use of pavements
and street furniture to create media space for
brands to get their message onto the street in
a cost-effective approach.
If you’d like to learn more about outdoor
advertising for your small business or require
any other marketing advice and services
please contact Deborah from Clarity
Marketing on 0411 139 881 or email
info@claritymarketing.com.au

Suite 103, Level 1, 105 Pitt St Sydney NSW 2000
P: 0411 139 881 E: dcq@claritymarketing.com.au
www.claritymarketing.com.au

Using only secondary research. Relying on
only the published work of others does not
illustrate the full picture. It is a great starting
point, but note that information from this
research may be outdated and may not
reflect the current nature of the market.
Using only web resources. When using
common search engines to gather
information, you only get data that is
available to everyone and it may not be
fully accurate.
Surveying only the people you know. Friends
and family are often not the best survey
subjects – they are not entirely reflective of
the current market. To get the most useful
and accurate information, it is ideal to talk to
real customers about their needs, wants and
expectations.
If you’d like to conduct market research for your
small business or require any other marketing
advice and service please contact Deborah from
Clarity Marketing on 0411 139 881 or email
info@claritymarketing.com.au.

1300 QUINNS (1300 784 667)
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Small Business News

Use Your SMSF to Purchase
Residential and Commercial Properties
Recent changes to superannuation legislation
now allow self managed superannuation funds
(SMSFs) to borrow to acquire residential
and commercial properties to support their
investment strategies.

property is used as security. In the event of a
loan default, the lender only has recourse to
the property. They cannot claim on any other
SMSF assets.

How does it work?

Accelerate your wealth accumulation and
diversify your investment strategy by using
your SMSF to purchase residential and
commercial properties. The property is
leased from the SMSF on commercial terms.
Lease payments and other income enables
the SMSF to meet the loan repayments and
expenses associated with the property.

Your SMSF borrows funds to acquire a
residential and/or commercial property and
a separate trust is established/appointed to
hold legal ownership of the property on behalf
of your SMSF. The SMSF takes out the loan
and contributes cash to pay the deposit and
meet legal costs and stamp duty. The SMSF
then manages the property in the same way
as you would any other real estate investment.
The loan is a limited recourse loan and the

Accelerate your wealth

When the loan is repaid, legal ownership of
the property can be transferred from the trust
to your SMSF.

Who will benefit from this strategy?
A member of a SMSF
Those wanting to invest in residential
and/or commercial property within their
superannuation fund
Those with a long-term investment
timeframe
At The Quinn Group our experienced team
of Financial Planners, Accountants and
Lawyers can assist you with all your investment
strategies. For more advice about how to
invest in your Self Managed Super Fund,
contact the Financial Planners at Quinns
by submitting an online enquiry form at
www.quinnfinancialplanning.com.au or by
calling 02 9580 9166 to book an appointment.

Small Business Budgeting
A budget is vital for any company
irrespective of the size. A budget is a
financial plan that helps to carry out an
organisation’s objectives and strategies.
As the English proverb says: Those who
fail to plan, plan to fail.
Creating a budget suitable for your
business will help you forecast income
and expenditure and allow you to compare
your anticipated financial goals with the
actual numbers. Essentially, budgeting is
a means to monitor business performance
and is used as a tool for decision making.
Knowing how much money can be spent
and on what is the most important factor
for a small business to stay afloat.
There is no ‘right way’ to create a budget. It
can be created in a way that is comfortable
and easy to understand for you. Decide if
you will be creating a monthly, quarterly or
even a yearly budget. Budgeting software is
available for you to make creating a budget
a clean and effective process.
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Budgets have three main benefits:
1. Limits Expenditure
Having a business budget set out will
limit how much money is spent on certain
expenses. The budget will have an
allocated amount for each expense for the
period which will monitor progress and
make sure money is not being wasted on
unessential items and that the company
is not overpaying for economic resources.
The budget will also help you examine how
much you are paying your suppliers and
whether or not these suppliers need to be
reviewed.
2. Creates a Financial Road Map
A budget acts as a ‘financial roadmap’ for
business operations. Many companies
review their previous year’s budget to
determine how they will plan for the coming
time period. By reviewing last year’s
budget, you can analyse each account and
see why budget variances occurred. It is
important to consider the current economic
conditions when planning your budget.

www.quinns.com.au

3. Helps you plan for future growth
Budgets are a great way to plan for
expansion and future business growth.
Capital saved on business expenditure may
be placed in a reserve account. Budgeting
for future opportunities will ensure that
your company has capital on hand to
make fast decisions. The capital may also
be used as a safety net during times of
economic downtown.
The Quinn Group has a team of dedicated
and experienced accountants that can
assist you in implementing a budget for
your small business. Contact us on
1300 QUINNS (784 667) to book an
appointment or visit our website
www.quinns.com.au and submit an
online enquiry.

Legal News

Knowing When to Change
Your Business Structure
Regardless of whether you are a new or existing
business, it is important to think about your
business structure. As a business grows it
undergoes significant changes that can alter
your tax requirements, as well as create a
need for a change in business structure. The
differences between the four main business’
structures can really affect your business
present and future. Therefore it is important
to seek advice on the best structure for your
business in accordance with your future business
projections.
The four business structures are:
Sole Trader
The simplest business structure and consists of
an individual trading on their own; this person
controls and manages the business.

Partnership
Consists of two or more people, each person is
entitled to take part in the management of the
partnership. Partners can have joint ownership
of assets, joint liability for debts, and can share
income jointly.
Company
A separate legal entity capable of holding assets
in its own name. The two main participants in a
company are the shareholders and the directors.
Private, or proprietary, companies have no more than
50 non-employee shareholders and cannot issue a
prospectus or sell shares to the general public.
Trust
An obligation imposed on a person to hold
property or income for the benefit of others (who
are known as beneficiaries).

Your business structure is often the first thing to
change when your business grows, particularly
if you start as a sole trader and then want to
take on a partner or even register as a company.
Choosing the right business structure is an
important decision, so you need to investigate
each option carefully to decide which best suits
your needs. If you have made significant changes
to your business, remember to also update your
advertising materials, such as business cards,
signage and logos.
If you would like more information on how to best
structure your business, or on restructuring your
business, please contact the experienced team
of business lawyers and business accountants
here at The Quinn Group. Visit our website at
www.quinns.com.au to submit an online enquiry
or call us on 1300 QUINNS (784 667) to book
an appointment.

NSW New Home Grant Scheme
The New Home Grant Scheme was
introduced on 1 July 2012 to stimulate
the construction of new homes in NSW.
The scheme provides a grant of $5000.
This will be available to buyers of:
new homes, whether off the plan
or newly built, that don’t exceed
$650,000 in value
vacant land that is intended to be the
site of a new home, that does not
exceed $450,000 in value.
Applications for the grant must be
made within three months of the date
of execution of the agreement for sale
or of the transfer (where there is no
agreement). A purchaser under the
scheme can be any entity, including a
natural person, a company or a trustee
of a trust and is available to investors
as well as owner occupiers. The New
Home Grant Scheme is available to
you more than once, provided all of the
requirements are met.

The payment of the grant will be
administered by way of applying the
amount of the new home grant as a
credit against liability for duty on the
agreement for sale or transfer. However,
if the total amount of duty is paid, or
there is a balance of grant owing, a
payment will be issued by cheque upon
completion of the purchase (i.e. the
registration of the change of title).
What if I am a first home buyer, am I still
eligible?
If first home buyers are eligible for a
stamp duty exemption/concession under
the First Home – New Home Scheme,
they cannot receive the $5000 New
Home Grant. Also, if they are eligible for
a First Home Owner Grant, they cannot
receive the $5000 New Home Grant for
the same property.
How do I apply?
To apply for the New Home Grant you
must submit a grant application together

with your agreement or transfer for
stamping to the Office of State Revenue
(OSR) – a separate application is
required for each eligible agreement or
transfer. You can access the application
forms on the OSR website.
Here at The Quinn Group our
experienced team of lawyers and
conveyancers can assist you with any
questions you have regarding the
NSW New Home Grant Scheme. For
more information on this, or any other
conveyancing or legal issues, please
submit an online enquiry on our website
at www.quinns.com.au or call us on
1300 QUINNS to book an appointment.

1300 QUINNS (1300 784 667)
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Providing the Total Solution
24 September
NSW School Holidays Begin
1 October
Labour Day Public Holiday
7 October
NSW School Holidays End
21 October
PAYG annual statement due
for lodgement
28 October
Quarter 1 (Jul – Sept 2012)
- Quarterly BAS due
- GST instalment due
- PAYG instalment due
- Superannuation Guarantee
Contributions to be made

Power of Attorney
and Guardianship
Although a power of attorney or
guardianship isn’t pleasant to think about,
it is an essential conversation you must
have. A power of attorney is a document
whereby one person (called 'the principal')
authorises another (called 'the attorney')
to act on his or her behalf, generally in
relation to financial and property decisions.
This attorney can be anyone; however it is
usually a solicitor. The power of attorney
cannot be used after you die and will also
expire when you lose mental capacity unless it is an enduring power of attorney.
An attorney can have significant power over
your affairs. You should choose an attorney
who you trust and will manage your
finances in a responsible way. An attorney
must be over the age of 18, be competent
enough to make decisions, seek expert
advice where necessary, respect your
wishes, and be healthy enough to carry out
the appointment. An "enduring guardian"
occupies a similar role to an attorney with
enduring power, but will generally have
wider powers than an attorney.

spotlight
CLI E NT

LIANE MADDEN

Name of your business?
Stems with Style

What does your business do?
I am a counsellor, confidante, commiserator
and conspirator – I am a florist. With every
purchase comes emotion and flowers are
fabulous, they fit any situation – happy,
sad or exciting. I sell plants and flowers,
bouquets and arrangements, chocolates and
toys; organise wedding flowers and funeral
tributes and all of them wrapped up with
emotion. It’s a rollercoaster ride some days.

How long have you been operating?
I took over on 1st September 2011, renovated
until the 12th, opened on the 13th and flew
overseas on the 14th. Our family holiday had
been long organised before I had an inkling I
was going into small business. I got back, off
the plane, went to the markets, reopened the
shop and have not stopped since. The shop
is open 7 days a week.

What distinguishes your business from
your competitors?

stems with style
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Taking the time to understand a customer’s
needs and being prepared to listen. Being
happy to offer advice regardless of a sale and

www.quinns.com.au

Accounting News

If your financial affairs are complex you
should appoint an attorney who is capable
of managing complex affairs and is
available to do so – The Quinn Group can
help you with this.
At The Quinn Group our team of lawyers
can assist you to tailor your power of
attorney to a specified individual task.
We can also draft a broad power of
attorney to cover many financial matters
and transactions, depending on what you
require. The power can be given to start
immediately or upon the onset of mental
incapacity. The power of attorney will
enable your affairs to be managed by a
person of your choice when you are unable
to conduct those matters yourself.
If you have any queries or require
more information regarding a power
of attorney submit an online enquiry
at www.quinns.com.au or call
1300 QUINNS (784 667) to book
an appointment.

being open to all types of customers and not
excluding anyone. I have just won the 2012
Hurstville Excellence in Business Awards –
new business under 12 months category and
I was a finalist in the 2012 St George Local
Business Awards Florist category.

When I started this business I wished
I’d known…
How many pairs of comfortable shoes
I would need! And seriously, that there
are just not enough hours in the day to
achieve it all – I have given up saying (in
my newsletters) that my Facebook page
and website are in the pipeline – it’s
embarrassing. But the future is going to be a
full on and busy place, with so many things
to do, so many avenues to pursue, and so
many flowers to play with along the way.

Best business advice anyone has ever
given you?
Understand your life will change, get
organised and go for it…

What do you think the key to your
success has been to date?
Always being here, being consistent and
being happy to be involved in people’s lives.

GST for Small
Businesses a Quick Guide
Goods and Services Tax (GST) was introduced
on 1 July 2000 and is a tax charged on the sale
of most goods and services in Australia.
Essentially, businesses do not bear the economic
cost of the tax. Businesses registered for GST
include GST in the price of sales to customers
and claim back credits for the GST of their
businesses purchases.

The Household Assistance
Package: Does it Beneﬁt You?
The Household Assistance Package started
in May 2012. An initial payment from the
government to eligible people has since been
followed by the tax cuts that came into play on
1 July 2012. Many Australians will then receive
ongoing assistance added to their regular
entitlements from March 2013. The package
has been funded by the carbon tax placed on
businesses, and aims to provide extra support
for Australians relying on essential medical
equipment at home.
Are you eligible?
All taxpayers with an income of less than
$80,000 a year benefitted from the tax cuts.
You may be eligible for assistance under The
Household Assistance Package if you are:
receiving a pension or other government
income support payment
receiving Family Tax Benefit Part A, Family
Tax Benefit Part B, or Parenting Payment
a Commonwealth Seniors Health Card
holder or a DVA Gold and White Card holder
who receives the Seniors Supplement
covered by a Commonwealth concession
card and have high energy costs associated
with using essential medical equipment at
home
caring for someone who has high energy
costs associated with using essential
medical equipment at home and either you or
the person you are caring for is covered by a
Commonwealth concession card, and/or

from a low income household and miss out
on the full benefit of tax cuts and increases
to government payments delivered through
The Household Assistance Package.

What about the increases to regular
government payments?
Increases will be automatically applied to
regular payments for pensioners and other
income support recipients from March 2013.
Seniors Supplement recipients will receive their
increases, in arrears, from June 2013 with their
quarterly payment. Increases will be applied to
Family Tax Benefit recipients from July 2013.
These permanent increases are subject to
indexation, like other government payments.
Most young people receiving youth or student
payments, and Disability Support Pension
recipients aged under 21 without dependent
children, will start receiving increased payments
from January 2014, following a second Clean
Energy Advance payment to cover the period
from July to December 2013.
For more information on The Household
Assistance Package and to see whether you are
eligible for any benefits, contact the experienced
team of accountants and tax agents here at
The Quinn Group. Submit an online enquiry
on our website at www.quinns.com.au or call
us on 1300 QUINNS (784 667) to book an
appointment.

If you carry on a business and your GST turnover
is above the threshold, that is $75,000, you must
register for GST. You can also choose to register
for GST if you have an annual GST turnover of
less than $75,000.
Cash vs Accruals Basis
How you keep your books, whether it is on a cash
or non-cash basis, will depend greatly on the type
of business you run. In order to choose the best
method for your business, take into consideration
the size of your business and plans for the future.
Cash Basis
If you account for GST on a cash basis you
account for the GST payable on your sales in the
tax period you receive payment for them. If you
only receive partial payment for a sale in a tax
period, you only account for the GST that relates
to the part payment in that tax period. Similarly,
you only claim GST credits for your business in
the tax period in which you pay for them.
Non-cash (Accruals)
Accounting for GST on a non-cash basis means
you account for all GST payable and GST credits
(GST refundable to you) when it has been
earned, however it may not have actually been
received. It also records expenses that have been
incurred but not necessarily paid.
Reporting and Paying GST
If you are registered for GST, you are required to
complete a Business Activity Statement (BAS)
every month or quarter, or annual GST return
to report and pay the GST on your sales, and to
claim credits for any GST included in the price of
the purchases for your business. Remember, you
require a tax invoice to claim GST credits.
Here at The Quinn Group our experienced
accountants can help you with your GST
obligations and lodging your BAS. For
more information regarding GST call us on
1300 QUINNS (784 667) or visit our website
www.quinns.com.au and submit an enquiry.

1300 QUINNS (1300 784 667)
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Accounting News

If your financial affairs are complex you
should appoint an attorney who is capable
of managing complex affairs and is
available to do so – The Quinn Group can
help you with this.
At The Quinn Group our team of lawyers
can assist you to tailor your power of
attorney to a specified individual task.
We can also draft a broad power of
attorney to cover many financial matters
and transactions, depending on what you
require. The power can be given to start
immediately or upon the onset of mental
incapacity. The power of attorney will
enable your affairs to be managed by a
person of your choice when you are unable
to conduct those matters yourself.
If you have any queries or require
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Business Awards Florist category.

When I started this business I wished
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How many pairs of comfortable shoes
I would need! And seriously, that there
are just not enough hours in the day to
achieve it all – I have given up saying (in
my newsletters) that my Facebook page
and website are in the pipeline – it’s
embarrassing. But the future is going to be a
full on and busy place, with so many things
to do, so many avenues to pursue, and so
many flowers to play with along the way.

Best business advice anyone has ever
given you?
Understand your life will change, get
organised and go for it…

What do you think the key to your
success has been to date?
Always being here, being consistent and
being happy to be involved in people’s lives.

GST for Small
Businesses a Quick Guide
Goods and Services Tax (GST) was introduced
on 1 July 2000 and is a tax charged on the sale
of most goods and services in Australia.
Essentially, businesses do not bear the economic
cost of the tax. Businesses registered for GST
include GST in the price of sales to customers
and claim back credits for the GST of their
businesses purchases.

The Household Assistance
Package: Does it Beneﬁt You?
The Household Assistance Package started
in May 2012. An initial payment from the
government to eligible people has since been
followed by the tax cuts that came into play on
1 July 2012. Many Australians will then receive
ongoing assistance added to their regular
entitlements from March 2013. The package
has been funded by the carbon tax placed on
businesses, and aims to provide extra support
for Australians relying on essential medical
equipment at home.
Are you eligible?
All taxpayers with an income of less than
$80,000 a year benefitted from the tax cuts.
You may be eligible for assistance under The
Household Assistance Package if you are:
receiving a pension or other government
income support payment
receiving Family Tax Benefit Part A, Family
Tax Benefit Part B, or Parenting Payment
a Commonwealth Seniors Health Card
holder or a DVA Gold and White Card holder
who receives the Seniors Supplement
covered by a Commonwealth concession
card and have high energy costs associated
with using essential medical equipment at
home
caring for someone who has high energy
costs associated with using essential
medical equipment at home and either you or
the person you are caring for is covered by a
Commonwealth concession card, and/or

from a low income household and miss out
on the full benefit of tax cuts and increases
to government payments delivered through
The Household Assistance Package.

What about the increases to regular
government payments?
Increases will be automatically applied to
regular payments for pensioners and other
income support recipients from March 2013.
Seniors Supplement recipients will receive their
increases, in arrears, from June 2013 with their
quarterly payment. Increases will be applied to
Family Tax Benefit recipients from July 2013.
These permanent increases are subject to
indexation, like other government payments.
Most young people receiving youth or student
payments, and Disability Support Pension
recipients aged under 21 without dependent
children, will start receiving increased payments
from January 2014, following a second Clean
Energy Advance payment to cover the period
from July to December 2013.
For more information on The Household
Assistance Package and to see whether you are
eligible for any benefits, contact the experienced
team of accountants and tax agents here at
The Quinn Group. Submit an online enquiry
on our website at www.quinns.com.au or call
us on 1300 QUINNS (784 667) to book an
appointment.

If you carry on a business and your GST turnover
is above the threshold, that is $75,000, you must
register for GST. You can also choose to register
for GST if you have an annual GST turnover of
less than $75,000.
Cash vs Accruals Basis
How you keep your books, whether it is on a cash
or non-cash basis, will depend greatly on the type
of business you run. In order to choose the best
method for your business, take into consideration
the size of your business and plans for the future.
Cash Basis
If you account for GST on a cash basis you
account for the GST payable on your sales in the
tax period you receive payment for them. If you
only receive partial payment for a sale in a tax
period, you only account for the GST that relates
to the part payment in that tax period. Similarly,
you only claim GST credits for your business in
the tax period in which you pay for them.
Non-cash (Accruals)
Accounting for GST on a non-cash basis means
you account for all GST payable and GST credits
(GST refundable to you) when it has been
earned, however it may not have actually been
received. It also records expenses that have been
incurred but not necessarily paid.
Reporting and Paying GST
If you are registered for GST, you are required to
complete a Business Activity Statement (BAS)
every month or quarter, or annual GST return
to report and pay the GST on your sales, and to
claim credits for any GST included in the price of
the purchases for your business. Remember, you
require a tax invoice to claim GST credits.
Here at The Quinn Group our experienced
accountants can help you with your GST
obligations and lodging your BAS. For
more information regarding GST call us on
1300 QUINNS (784 667) or visit our website
www.quinns.com.au and submit an enquiry.

1300 QUINNS (1300 784 667)
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Small Business News

Use Your SMSF to Purchase
Residential and Commercial Properties
Recent changes to superannuation legislation
now allow self managed superannuation funds
(SMSFs) to borrow to acquire residential
and commercial properties to support their
investment strategies.

property is used as security. In the event of a
loan default, the lender only has recourse to
the property. They cannot claim on any other
SMSF assets.

How does it work?

Accelerate your wealth accumulation and
diversify your investment strategy by using
your SMSF to purchase residential and
commercial properties. The property is
leased from the SMSF on commercial terms.
Lease payments and other income enables
the SMSF to meet the loan repayments and
expenses associated with the property.

Your SMSF borrows funds to acquire a
residential and/or commercial property and
a separate trust is established/appointed to
hold legal ownership of the property on behalf
of your SMSF. The SMSF takes out the loan
and contributes cash to pay the deposit and
meet legal costs and stamp duty. The SMSF
then manages the property in the same way
as you would any other real estate investment.
The loan is a limited recourse loan and the

Accelerate your wealth

When the loan is repaid, legal ownership of
the property can be transferred from the trust
to your SMSF.

Who will benefit from this strategy?
A member of a SMSF
Those wanting to invest in residential
and/or commercial property within their
superannuation fund
Those with a long-term investment
timeframe
At The Quinn Group our experienced team
of Financial Planners, Accountants and
Lawyers can assist you with all your investment
strategies. For more advice about how to
invest in your Self Managed Super Fund,
contact the Financial Planners at Quinns
by submitting an online enquiry form at
www.quinnfinancialplanning.com.au or by
calling 02 9580 9166 to book an appointment.

Small Business Budgeting
A budget is vital for any company
irrespective of the size. A budget is a
financial plan that helps to carry out an
organisation’s objectives and strategies.
As the English proverb says: Those who
fail to plan, plan to fail.
Creating a budget suitable for your
business will help you forecast income
and expenditure and allow you to compare
your anticipated financial goals with the
actual numbers. Essentially, budgeting is
a means to monitor business performance
and is used as a tool for decision making.
Knowing how much money can be spent
and on what is the most important factor
for a small business to stay afloat.
There is no ‘right way’ to create a budget. It
can be created in a way that is comfortable
and easy to understand for you. Decide if
you will be creating a monthly, quarterly or
even a yearly budget. Budgeting software is
available for you to make creating a budget
a clean and effective process.
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Budgets have three main benefits:
1. Limits Expenditure
Having a business budget set out will
limit how much money is spent on certain
expenses. The budget will have an
allocated amount for each expense for the
period which will monitor progress and
make sure money is not being wasted on
unessential items and that the company
is not overpaying for economic resources.
The budget will also help you examine how
much you are paying your suppliers and
whether or not these suppliers need to be
reviewed.
2. Creates a Financial Road Map
A budget acts as a ‘financial roadmap’ for
business operations. Many companies
review their previous year’s budget to
determine how they will plan for the coming
time period. By reviewing last year’s
budget, you can analyse each account and
see why budget variances occurred. It is
important to consider the current economic
conditions when planning your budget.

www.quinns.com.au

3. Helps you plan for future growth
Budgets are a great way to plan for
expansion and future business growth.
Capital saved on business expenditure may
be placed in a reserve account. Budgeting
for future opportunities will ensure that
your company has capital on hand to
make fast decisions. The capital may also
be used as a safety net during times of
economic downtown.
The Quinn Group has a team of dedicated
and experienced accountants that can
assist you in implementing a budget for
your small business. Contact us on
1300 QUINNS (784 667) to book an
appointment or visit our website
www.quinns.com.au and submit an
online enquiry.

Legal News

Knowing When to Change
Your Business Structure
Regardless of whether you are a new or existing
business, it is important to think about your
business structure. As a business grows it
undergoes significant changes that can alter
your tax requirements, as well as create a
need for a change in business structure. The
differences between the four main business’
structures can really affect your business
present and future. Therefore it is important
to seek advice on the best structure for your
business in accordance with your future business
projections.
The four business structures are:
Sole Trader
The simplest business structure and consists of
an individual trading on their own; this person
controls and manages the business.

Partnership
Consists of two or more people, each person is
entitled to take part in the management of the
partnership. Partners can have joint ownership
of assets, joint liability for debts, and can share
income jointly.
Company
A separate legal entity capable of holding assets
in its own name. The two main participants in a
company are the shareholders and the directors.
Private, or proprietary, companies have no more than
50 non-employee shareholders and cannot issue a
prospectus or sell shares to the general public.
Trust
An obligation imposed on a person to hold
property or income for the benefit of others (who
are known as beneficiaries).

Your business structure is often the first thing to
change when your business grows, particularly
if you start as a sole trader and then want to
take on a partner or even register as a company.
Choosing the right business structure is an
important decision, so you need to investigate
each option carefully to decide which best suits
your needs. If you have made significant changes
to your business, remember to also update your
advertising materials, such as business cards,
signage and logos.
If you would like more information on how to best
structure your business, or on restructuring your
business, please contact the experienced team
of business lawyers and business accountants
here at The Quinn Group. Visit our website at
www.quinns.com.au to submit an online enquiry
or call us on 1300 QUINNS (784 667) to book
an appointment.

NSW New Home Grant Scheme
The New Home Grant Scheme was
introduced on 1 July 2012 to stimulate
the construction of new homes in NSW.
The scheme provides a grant of $5000.
This will be available to buyers of:
new homes, whether off the plan
or newly built, that don’t exceed
$650,000 in value
vacant land that is intended to be the
site of a new home, that does not
exceed $450,000 in value.
Applications for the grant must be
made within three months of the date
of execution of the agreement for sale
or of the transfer (where there is no
agreement). A purchaser under the
scheme can be any entity, including a
natural person, a company or a trustee
of a trust and is available to investors
as well as owner occupiers. The New
Home Grant Scheme is available to
you more than once, provided all of the
requirements are met.

The payment of the grant will be
administered by way of applying the
amount of the new home grant as a
credit against liability for duty on the
agreement for sale or transfer. However,
if the total amount of duty is paid, or
there is a balance of grant owing, a
payment will be issued by cheque upon
completion of the purchase (i.e. the
registration of the change of title).
What if I am a first home buyer, am I still
eligible?
If first home buyers are eligible for a
stamp duty exemption/concession under
the First Home – New Home Scheme,
they cannot receive the $5000 New
Home Grant. Also, if they are eligible for
a First Home Owner Grant, they cannot
receive the $5000 New Home Grant for
the same property.
How do I apply?
To apply for the New Home Grant you
must submit a grant application together

with your agreement or transfer for
stamping to the Office of State Revenue
(OSR) – a separate application is
required for each eligible agreement or
transfer. You can access the application
forms on the OSR website.
Here at The Quinn Group our
experienced team of lawyers and
conveyancers can assist you with any
questions you have regarding the
NSW New Home Grant Scheme. For
more information on this, or any other
conveyancing or legal issues, please
submit an online enquiry on our website
at www.quinns.com.au or call us on
1300 QUINNS to book an appointment.

1300 QUINNS (1300 784 667)
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Keeping the busy professional informed.
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Welcome to the September 2012 issue of
The Quintessential Brief. Here at Quinns we
are glad to be replacing our woolly cardigans
with sunglasses and sunscreen – bring on
the sun!

We also feature a contribution from Clarity
Marketing which discusses outdoor
advertising and the options that best suit your
business, as well as some helpful tips for
conducting market research.

This quarter, The Quintessential Brief
includes information on a range of topical
legal and tax issues. In our legal section we
discuss the NSW New Home Grant Scheme
(and the eligibility requirements) which has
recently come in to effect. We also look at
the reasons for business restructuring to help
you pinpoint the right time to change your
business structure.

We hope that you find the information
contained in The Quintessential Brief
beneficial. If there are any legal, tax or
accounting issues that you would like us to
address in future editions, please contact us
on 1300 QUINNS or visit our website
www.quinns.com.au and submit an online
enquiry. You can also register online to
receive the latest legal, accounting and
financial news update each week via our
Client Alerts.

The Australian Government has launched
The Household Assistance Package. In our
accounting section we examine this new
package to find out exactly what it is, and
to see if it benefits you. We receive many
enquiries about GST, so our accountants have
also put together a quick guide to GST for
small businesses.
Our small business section features an article
from Peter Quinn about utilising your Self
Managed Super Fund to purchase residential
and commercial properties. Every business
should have a budget and for this reason we
have put together a brief article on how to
budget your small business.

• Quinns this Quarter
• Quinns in the Community
• Staff Proﬁle
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Regards,
Michael

Outdoor advertising is focused on marketing
to consumers when they are "on the go" in
public places, in transit, waiting (such as in a
medical office), and/or in specific commercial
locations (such as in a retail venue).
Digital out-of-home refers to dynamic media
distributed across placed-based networks
in venues including, but not limited to: cafes,
bars, restaurants, health clubs, universtities,
sporting and music arenas, petrol service
stations, and public spaces. Non-digital
out-of-home refers to other types of media
distributed across physical spaces such as
buildings, vehicles and street furniture.
The four main categories of outdoor
advertising are:
Usually placed in geographically identified
areas to capture consumer attention in high
traffic areas. Outdoor billboards come in many
sizes, though the most well-known are large
structures located near transportation points
intending to attract the interest of people
traveling on roads or public transportation.
While billboards are the most obvious example
of signage advertising, there are many other
forms of signage advertising include:
Sky writing where airplanes use special
chemicals to form words
Plane banners where large signs are
pulled behind an airplane
Plastic bags used to protect newspapers
delivered to homes

How well do you
know your Customers?
Market research is one of the best methods to
gather information on your competitors, market
and customers. It indicates whether customer
needs and expectations are met, what changes
are needed to be made, tracks buying behavior,
changing habits and provides an indication of
what is missing from the market.
Market research enables businesses to discover
what their customers want, need or believe –
showing insight on how best these needs can
be catered for.

Mobile billboards where signs are placed
on vehicles, such as buses and cars, or
even carried by people
Advertisements attached to shopping
trollies
Wallscapes are attached to buildings and
are able to accommodate a wide variety of
unusual shapes and sizes. These billboard
advertisements are visible from a distance
and provide tremendous impact in major
metro areas
2. Street Furniture
Park benches, bus shelters, telephone booths
and news racks are all high in traffic and
consumer exposure.

Some of the easiest ways for small businesses
to gather data from their customers are:
Interviews (either by telephone or face-to-face)
Surveys (online, by mail or in store). Online
surveys are cost effective. Businesses can
register with a reputable online survey
website and have their surveys sent to
consenting participants or the business’
own database.
Questionnaires (online, by mail or in store)
Focus groups gathering a sample of
potential clients or customers and getting
their direct feedback. This allows for open
ended questions that encourage discussion
between members of the focus group.
Common Market Research Mistakes to Avoid

3. Transit Advertising

1. Signage and billboards

Market Research for
Small Businesses –

Advertising placed on anything that is mobile,
such as buses, train advertising, truck side,
and taxis; but also includes fixed static and
electronic advertising at train and bus stations
and platforms.
4. Alternative
Street advertising - The use of pavements
and street furniture to create media space for
brands to get their message onto the street in
a cost-effective approach.
If you’d like to learn more about outdoor
advertising for your small business or require
any other marketing advice and services
please contact Deborah from Clarity
Marketing on 0411 139 881 or email
info@claritymarketing.com.au

Suite 103, Level 1, 105 Pitt St Sydney NSW 2000
P: 0411 139 881 E: dcq@claritymarketing.com.au
www.claritymarketing.com.au

Using only secondary research. Relying on
only the published work of others does not
illustrate the full picture. It is a great starting
point, but note that information from this
research may be outdated and may not
reflect the current nature of the market.
Using only web resources. When using
common search engines to gather
information, you only get data that is
available to everyone and it may not be
fully accurate.
Surveying only the people you know. Friends
and family are often not the best survey
subjects – they are not entirely reflective of
the current market. To get the most useful
and accurate information, it is ideal to talk to
real customers about their needs, wants and
expectations.
If you’d like to conduct market research for your
small business or require any other marketing
advice and service please contact Deborah from
Clarity Marketing on 0411 139 881 or email
info@claritymarketing.com.au.

1300 QUINNS (1300 784 667)
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At Quinns this Quarter…

W E D D I N G B E L L S A N D FA R E W E L L S

There have been quite a few changes at Quinns over the last
quarter. The team said a sad farewell to Lauren, Jason and Ke,
we wish them all the best of luck in their future endeavours.
However, this gave us the opportunity to welcome Cori to the
team, our new Marketing and Client Services Coordinator - you
can learn more about her in the Staff Profile. We would also
like to welcome Rochelle, our new recptionist.

QUINTESSENTIAL
BRIEF
THE

Staff
Proﬁle
COR I G LE E SON

NSW New Home
Grant Scheme

Also this quarter, the team went out to celebrate John’s
marriage to Julia, a former accountant here at Quinns.
Everyone in the team was very excited for the newlyweds;
congratulations John and Julia!
The new financial year can be very straining on the Quinns
team, so we took the time to relax and unwind at the Gold
Class cinemas. The team went to see ‘Batman’ and enjoyed
some well deserved drinks and nibbles.

Quinns in the
Community…

SEPTEMBER 2012 l Spring Edition

Position… Marketing and
Client Services Coordinator
The best things about my job are…
I get to read and analyse the latest
marketing trends and apply them to
The Quinn Group, as well as correspond
with new clients.
I love coming to the office
everyday because…
Everyone is so friendly and we laugh
every day.
When I am not at the office my
favourite thing to do is…
Go shopping!
On my next holiday I am going to…
New York. I fell in love with the City
and can’t wait to go back there, the
shopping is amazing.
The last movie I saw was…
‘The Dark Knight Rises’- Gold Class
with the rest of The Quinn Group!

This quarter the Quinns team put on their finest denim to raise money for Jeans for Genes Day –
a charity which supports children’s medical research. The team took some time out at the end of the
day to relax and enjoy some snacks in their comfy pants!
Quinns is happy to be able to raise some much needed money for a cause as worthy as Jeans for
Genes. Every dollar raised goes towards the Children’s Medical Research Institute which aims to
improve and extend the lives of children everywhere.

For any assistance please contact Quinns on 1300 QUINNS (784 667)
The Quinn Group is an integrated, accounting, legal, and financial planning practice, offering expert advice to help you achieve your business and
personal goals. With more than 20 years professional experience, we are committed to building long-lasting relationships and providing you with
superior client service in a timely and cost-effective manner. We offer our clients the unique opportunity to receive both financial and legal advice,
at five convenient locations around Sydney and at times that suit you.
SYDNEY: Level 1, 105 Pitt Street
NEUTRAL BAY: Level 3, 156 Military Road

SUTHERLAND: Level 3, Endeavour House, 3-5 Stapleton Avenue
PENRITH: Unit 23, 9-12 Lambridge St PENSHURST: 3 Laycock Road

Disclaimer: The contents of this document titled “The Quintessential Brief” (the ‘Material’) are provided as general information only. It is not intended to be given as advice and should not be
relied upon as such. If you are concerned about any issue raised by the Material then you should seek your own professional advice. No warranty is given in relation to the accuracy, currency or
completeness of the Material. No reader should act on the basis of any matter contained in this publication without first obtaining specific professional advice. Liability limited by a scheme approved
under Professional Standards Legislation. The Quinn Group respects your privacy. Should you not wish to receive this newsletter in the future please contact us on 1300 784 667.

1300 QUINNS (1300 784 667)

© 2012 The Quinn Group (Australia) Pty Ltd.

If you would like to donate or volunteer with Jeans for Genes Day - or even get involved in next year’s
fundraising - please visit www.jeansforgenes.org.au. Also, if there is a charity or foundation that you
would like us to support, please email info@quinns.com.au and let us know about it.

The Household Assistance Package:
Does it Benefit You?
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